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Solid growth in line with expectations
(was Reduce)

Reduce

9.54

(was EUR 8.50)

EUR 9.00

Recommendation

Share price:

Guidance (New guidance)

The company estimates an improvement in revenue and EBIT.

Nexstim's H2'24 was in line with our expectations, with 
revenue up 17%. The result was at the level of the 
comparison period, burdened by non-recurring legal and 
financial expenses. Our forecasts for the coming years 
remain largely unchanged as the company is progressing 
in line with expectations. Nexstim's guidance for 2025 is for 
revenue growth and improved EBIT, without a more precise 
numerical range. We expect a significant jump in growth 
and results, supported by new collaboration agreements. 
The fulfillment of these forecasts is subject to the 
implementation of the Sinaptica agreement, which is still at 
the stage of a letter of intent. We reiterate our Reduce 
recommendation and raise our target price to EUR 9.0 
(previously 8.5) based on the upgraded long-term forecasts.

H2 showed growth and was in line with forecasts

Nexstim's H2 revenue was 5.6 MEUR, an increase of 17% 
year-on-year and in line with our forecast (5.5 MEUR). This 
growth was mainly driven by sales of the new NBS 6 
system, which was reflected in higher revenue from therapy 
systems. Recurring revenue grew slower than system sales 
(Diagnostics +16.5% and Therapy +11.3%). Full-year revenue 
was 8.7 MEUR. Nexstim's guidance for 2025 is to increase 
revenue and improve EBIT. Achievement of the guidance 
seems certain in advance, with a growing installed system
base bringing recurring revenue and a sales margin of 4 
MEUR secured by the Brainlab agreement.

Earnings slightly below expectations

In H2, EBITDA landed at 0.8 MEUR and EBIT was 0.3 MEUR. 
The figures were slightly below our forecasts due to lower-
than-expected sales margins and slightly higher-than-
expected operating expenses. However, based on 
management's comments, the lower sales margin in H2 was 
mainly due to sales mix, so we do not think there was 

anything really surprising in terms of profitability. Cash flow 
from operating and investing activities was 0.1 MEUR. 
However, the significantly lower working capital 
strengthened the cash flow by 0.6 MEUR, so the cash flow 
adjusted for the change in working capital was still negative. 
Nexstim's liquidity is in good shape thanks to a high level of 
cash and accounts receivable. The company still has net 
debt, but the overall balance sheet position is solid due to 
the earnings turnaround.

Estimates for the coming years remained unchanged 

We expect Nexstim to achieve a significant earnings 
turnaround this year. The turnaround is based on profitable 
growth in current revenue, revenue and guaranteed 
coverage from the Brainlab agreement and significant 
revenue from the Sinaptica agreement. Of these, the first 
two are relatively well established and the latter is more 
uncertain. Our near-term estimates remain unchanged. We 
slightly increase our long-term forecasts based on the 
company's good progress last year and new openings.

No material changes to the valuation

With our strong growth projections for this year subject to 
some uncertainty, the EV/S ratio is 4.6x, above the midpoint 
of our 3-5x range. We consider the multiple to be neutral or 
slightly high given the forecast risk associated with the 
binary nature of the Sinaptica and Magnus Medical deals. 
These agreements represent a significant portion of 
Nexstim's projected cash flows. We do not yet use earnings 
multiples in our valuation as the sustainable earnings level 
is still unknown. Based on the multiples, we believe that the 
risk/reward is slightly lacking. We also see a lot of potential 
in the stock if there is a positive development in the 
treatment of Alzheimer's disease. 

2

Target price:

Business risk

Valuation risk



o Growing markets and underlying megatrends

o Growth in system base drives profitable and 
scalable recurring revenue

o Licensing agreement generates strong cash 
flow in the ongoing decade

o Opportunities for value creation from expanding 
the network of exclusive partner clinics

o Fierce competition in the therapy business can 
chip away at growth and margins

o Considerable uncertainty about the timing and 
level of license fees,

o The company's resources are small compared 
to its competitors
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H2 in line with expectations
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Estimates vs. outcome

o Revenue increased by 17% to 5.6 MEUR, in line with our forecast of 5.5 MEUR. 

o The increase in revenue was driven in particular by sales of the NBS 6 system.

o EBITDA of 0.8 MEUR and EBIT of 0.3 MEUR were below our expectations. This was 
mainly due to the sales mix of H2. Based on management comments, H2 sales were 
dominated by the Therapeutics business, where there is some pricing pressure because 
of the competitive situation. 

o Operating expenses were slightly higher than we had expected, but no real surprises 
emerged on the expense side.

o The company's balance sheet is in good shape after last year's loan arrangements, the 
equity investment and the upfront payment from Brainlab. 

o The company still has net debt, but we do not see this as a problem given the earnings 
turnaround we expect.



Forecasts remain largely unchanged

Estimate revisions

o We maintain our forecasts as Nexstim's year-end performance and outlook were very 
much in line with our expectations.

o Our growth expectations for the coming year are based on continued strong system 
sales, increasing recurring revenue from a growing system portfolio, guaranteed 
coverage from the Brainlab collaboration and the high probability of a successful 
Sinaptica contract.

o As only a letter of intent has been signed with Sinaptica, this income source is still 
uncertain. We estimate that the final contract signing will depend on the success of 
Sinaptica's financing round and successful contract negotiations.

o We are increasing our long-term growth estimate based on the good progress made in 
the past year and the long-term potential of Nexstim's technology.
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Valuation picture largely unchanged
Valuation is based on the DCF model and EV/S ratio

We use the EV/S multiple to value Nexstim as earnings 
multiples only become useful in the coming years. A key 
tool is also the DCF model that models the current value of 
cash flows. We do not expect a dividend from Nexstim in 
the next few years, so the investor's return is based on 
value changes in the share. The margin of error in valuation 
is high due to the estimate risk and low business visibility. 
The valuation multiples may, therefore, fluctuate 
significantly as we have seen throughout the history of the 
share. In the near future, binarity will be caused by the 
news flow from the Sinaptica and Magnus Medical deals.

EV/S is attractive after forecast changes and share price 
drop

In our latest extensive report, we outlined the fair range of 
the EV/S ratio to be about 2.5-3.5x. Given the turnaround in 
cash flows and the improved outlook, we believe the fair 
range is 3-5x. With 2025 estimates, the EV/S multiple is 
4.4x, which we consider slightly high given the strong 
growth our projections require and the binary risk inherent 
in the Sinaptica and Mangus Medical deals. The closest 
peers, Neuronetics and Brainsways, have 2024 multiples of 
4x and 4.4x, respectively, but their valuation utility is 
limited, as we have described in the extensive report. We 
believe Nexstim's multiples are reasonable for the 
profitability potential of the business, assuming growth 
materializes as expected in the coming years. On the cash 
side, the situation has developed positively thanks to the 
guaranteed gross profit and the advance payment. We 
believe that the financial risk is low at the moment.

The DCF model suggests that the stock is fully priced

Our DCF model indicates that the current value of 
Nexstim’s cash flows is EUR 9.0 per share. The model 
suggests that the stock is fully priced. There is, of course, 
considerable uncertainty about the realization of these 
forecasts. The weighted average cost of capital (WACC) we 
use in the model is 10% with a moderated risk profile. The 
DFC model is very sensitive to the assumptions used, 
especially when cash flows are far in the future. 

Of the DCF, 39% is explained by the terminal period after 
2035. We believe this is a relatively modest proportion and 
is largely explained by the expected near-term income from 
Sinaptica and Magnus Medical, which are subject to binary 
uncertainty. We have taken these uncertainties into 
account in our forecasts.

Valuation picture is unchanged

Nexstim's share price has risen strongly during the fall, 
winter and the early part of the year. At the same time, the 
growth outlook has improved, but less than the increase in 
the share price. In our view, the risk/reward ratio remains 
unsatisfactory. Based on EV/S multiples, the stock is slightly 
overpriced with multiples at the upper end of our fair value 
range with 2025 projections. The DCF model also suggests 
that the stock is fully priced. We believe the risk level of the 
stock is medium and has decreased with the prospects of 
an earnings turnaround. 
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Valuation table
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Income statement
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Balance sheet
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Source: Inderes. Note that the weight of the terminal value (%) is shown on an inverse scale for clarity. 11
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The information presented in Inderes reports is obtained from several different 
public sources that Inderes considers to be reliable. Inderes aims to use reliable 
and comprehensive information, but Inderes does not guarantee the accuracy of 
the presented information.  Any opinions, estimates and forecasts represent the 
views of the authors. Inderes is not responsible for the content or accuracy of the 
presented information. Inderes and its employees are also not responsible for the 
financial outcomes of investment decisions made based on the reports or any 
direct or indirect damage caused by the use of the information.  The information 
used in producing the reports may change quickly. Inderes makes no 
commitment to announcing any potential changes to the presented information 
and opinions.  

The reports produced by Inderes are intended for informational use only. The 
reports should not be construed as offers or advice to buy, sell or subscribe 
investment products. Customers should also understand that past performance is 
not a guarantee of future results. When making investment decisions, customers 
must base their decisions on their own research and their estimates of the factors 
that influence the value of the investment and take into account their objectives 
and financial position and use advisors as necessary. Customers are responsible 
for their investment decisions and their financial outcomes.  

Reports produced by Inderes may not be edited, copied or made available to 
others in their entirety, or in part, without Inderes’ written consent. No part of this 
report, or the report as a whole, shall be transferred or shared in any form to the 
United States, Canada or Japan or the citizens of the aforementioned countries. 
The legislation of other countries may also lay down restrictions pertaining to the 
distribution of the information contained in this report. Any individuals who may 
be subject to such restrictions must take said restrictions into account.

Inderes issues target prices for the shares it follows.  The recommendation 
methodology used by Inderes is based on the share’s 12-month expected total 
shareholder return (including the share price and dividends) and takes into 
account Inderes’ view of the risk associated with the expected returns.   The 
recommendation policy consists of four tiers: Sell, Reduce, Accumulate and Buy.  
As a rule, Inderes’ investment recommendations and target prices are reviewed at 
least 2–4 times per year in connection with the companies’ interim reports, but 
the recommendations and target prices may also be changed at other times 
depending on the market conditions. The issued recommendations and target 
prices do not guarantee that the share price will develop in line with the estimate. 
Inderes primarily uses the following valuation methods in determining target 
prices and recommendations: Cash flow analysis (DCF), valuation multiples, peer 
group analysis and sum of parts analysis. The valuation methods and target price 
criteria used are always company-specific and they may vary significantly 
depending on the company and (or) industry.

Inderes’ recommendation policy is based on the following distribution relative to 
the 12-month risk-adjusted expected total shareholder return. 

Buy The 12-month risk-adjusted expected shareholder return of 
the share is very attractive

Accumulate The 12-month risk-adjusted expected shareholder return of 
the share is attractive

Reduce The 12-month risk-adjusted expected shareholder return of 
the share is weak

Sell The 12-month risk-adjusted expected shareholder return of 
the share is very weak

The assessment of the 12-month risk-adjusted expected total shareholder return 
based on the above-mentioned definitions is company-specific and subjective. 
Consequently, similar 12-month expected total shareholder returns between 
different shares may result in different recommendations, and the 
recommendations and 12-month expected total shareholder returns between 
different shares should not be compared with each other. The counterpart of the 
expected total shareholder return is Inderes’ view of the risk taken by the 
investor, which varies considerably between companies and scenarios. Thus, a 
high expected total shareholder return does not necessarily lead to positive 
performance when the risks are exceptionally high and, correspondingly, a low 
expected total shareholder return does not necessarily lead to a negative 
recommendation if Inderes considers the risks to be moderate. 

The analysts who produce Inderes’ research and Inderes employees cannot have 
1) shareholdings that exceed the threshold of significant financial gain or 2) 
shareholdings exceeding 1% in any company subject to Inderes’ research 
activities. Inderes Oyj can only own shares in the target companies it follows to 
the extent shown in the company’s model portfolio investing real funds. All of 
Inderes Oyj’s shareholdings are presented in itemised form in the model portfolio. 
Inderes Oyj does not have other shareholdings in the target companies analysed.  
The remuneration of the analysts who produce the analysis are not directly or 
indirectly linked to the issued recommendation or views. Inderes Oyj does not 
have investment bank operations.

Inderes or its partners whose customer relationships may have a financial impact 
on Inderes may, in their business operations, seek assignments with various 
issuers with respect to services provided by Inderes or its partners. Thus, Inderes 
may be in a direct or indirect contractual relationship with an issuer that is the 
subject of research activities. Inderes and its partners may provide investor 
relations services to issuers. The aim of such services is to improve 
communication between the company and the capital markets. These services 
include the organisation of investor events, advisory services related to investor 
relations and the production of investor research reports. 

More information about research disclaimers can be found at 
www.inderes.fi/research-disclaimer.

Inderes has made an agreement with the issuer and target of this report, 
which entails compiling a research report.
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